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SONOMA FFA BUYERS LETTER PACKET

Dear Parents and Students,


Congratulations on choosing to raise a market animal for the Sonoma County Fair! Your hard work is commended! Now that you have gotten started on raising your project animal for the fair it is time to start thinking about WHO is going to buy this animal and how you are going to make your project potentially profitable for you. 


Now is the time to start thinking about buyers – NOT the week before fair. Take advantage of community contacts you may have, parents co-workers or colleagues, coaches, family friends, family doctors, local businesses, people you do business with, relatives, teachers, neighbors and many others.  Remember that the more contacts you make and the more letters you hand deliver in person the more you could potentially make on your project. Please also keep in mind that there is no “guarantee” that you will make money off of this project. However, by securing a buyer prior to fair and agreeing on a price per pound that will ensure you make a profit is a perfect way of making sure you DO make money off of your project. 

The following packet contains suggestions and ideas to help you get started writing letters to potential auction buyers for the Sonoma County Fair. This packet also contains a sample buyer letter and a sample thank you letter for the fair. Feel free to use either to help get you started on your letters! Good luck in your quest to find a buyer. Remember…the tools have been given to you to successfully find a buyer…now its up to you what you choose to do with it (!
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Please detach and sign the bottom portion of this page declaring that you have read through the packet provided.







Ms. Story & Mr. Soukup







Sonoma FFA Advisors

I have read the SONOMA FFA BUYERS LETTER PACKET completely as well as the above letter and understand that it is my/ my child’s responsibility to contact potential buyers, write buyers letters and secure a buyer for the fair.


Parent/Guardians Printed Name: _________________________________________



Signature: __________________________________ date: __________

Students Printed Name: _________________________________________________



Signature: __________________________________ date: __________

TIPS FOR WRITING BUYERS LETTERS

General Info

· Try to make your letter at least 3/4ths of a page TYPED. 

· Print your letters in color if possible

· Deliver your letters at least a month before fair – don’t wait until the last minute!

· Include pictures of you and your animal. Pictures of you DOING something with your animal (injection, clipping, showing etc) are even better.

· Leave contact information so a buyer can reach you to find out more information about the fair, you or your project

· INCLUDE your animals fair EAR TAG # 

· Include a solicitors phone number if possible *see your ag teacher for their #

· Be sure to tell the buyer some information about the fair and when the auction is

· Be sure to tell the buyer that the purchase will be a tax write off

· Again…..deliver your letters at least a month before fair – don’t wait until the last minute!

· Go in PERSON to deliver your letters. Some businesses receive hundreds of letters – going in person IN YOUR UNIFORM! Will make you stand out even more! Take another FFA member or friend with you if you are not comfortable going yourself. 

· Make a list of people you sent or delivered letters to so that you can make FOLLOW UP CALLS! Did you get my letter? Do you have any questions?

· PROOF READ!! Brownie points if you ask your English teacher to proof it – hey maybe you will get extra credit?

· Save your letter on your computer for ideas for next year.

· Remember….if you do not write letters or make an effort you have no right to complain about your price you get at the auction!!

Things to write about in your letter

· Introduce yourself – age, grade, name
· Information about your project – lamb, pig, goat, steer. How many did you raise this year, breeds etc.

· What have you learned this year from your project

· What were challenges or things you enjoyed

· What have you worked the hardest on this year 

· FFA involvement – officers, committees, meetings, conferences, teams etc.

· School involvement – clubs, sports, leadership, awards, etc
· What you plan to do with the money you make (please don’t tell them you are buying an Ipod, clothes or going to a concert etc. Think of something really cool to tell them, a car, college, next years projects)

· Plans for future FFA involvement and projects. Are you going to raise two lambs  next year? Are you going to run for office? Are you aiming for your American degree?

· Plans for future education. College, JC or trade schools? They are looking for students to support who have a long term goal. 

Who to Send Your Letters To: family friends, relatives, businesses, teachers, family friends who own businesses, previous auction buyers, wineries, grocery stores, coaches/mentors, local businesses and many more, be creative!
